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James J. Lynn (Rajarsi Janakananda) 


in Kansas City (News Articles) 

Date
Title of Article

1924
James Jesse Lynn

June 14, 1925
J.J. Lynn Gets More Land

June 21, 1925
A Magic, Silent Servant

July 10, 1927
For a Big Lawn $210,000

June 16, 1929
By Concentration James J. Lynn Worked Toward His Turning Point

January, 1932
Rajarsi Meets Paramahansa Yogananda

Nov. 16, 1948
Peculiarities of the Prominent

May 13, 1951
James J. Lynn

May 21, 1954
A Million to Church

May 23, 1954
It Happened in Kansas City

Feb. 21, 1955
James J. Lynn is Dead

Feb. 22, 1955
James J. Lynn

 
Rites for James J. Lynn

Feb. 25, 1955
Firms to Nephew

Feb. 27, 1955
It Happened in Kansas City

May 13, 1955
Leaves a Vast Estate

May 20, 1959
An Insurance Building Plan (memorial to J. J. Lynn)

March 8, 1966
A Kansas Citian’s Benefaction Grows

Jan. 1, 1969
Mrs. Freda Lynn Rites

March 6, 1969
Will Names 39 in $3 Million Estate
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    At the age of thirty-two years, James Jesse Lynn, owner of the U. S. Epperson Underwriting Company, is found directing the destinies of a concern that does a business of three million dollars a year. His position was attained by hard work and a willingness to try. Neither prestige nor favoritism came to his aid. Mr. Lynn's success is but another example of the opportunities offered to young men of courage and determination in the development of Kansas City's varied industries. 

    Mr. Lynn was born May 5, 1892, in the village of Archibald, Louisiana, son of Jesse William Lynn and Seletha Archibald Lynn. He was the fourth child in a family of six children, four boys and two girls. His father was a cotton farmer; and his grandfather, also a resident of Louisiana, owned a cotton plantation and a number of slaves. However, this property was lost during the reconstruction period following the close of the Civil War. 

    Mr, Lynn worked during school vacations for one year assisting the railroad agent at Archibald, and after finishing the grade schools at the age of fourteen, took up railroad work and was first employed by the Missouri Pacific Railroad Company as assistant agent at Mangham, near his father's farm. He followed railroad work at various points, coming to Kansas City in September, 1909, to accept a position as accountant in the Division Civil Engineer’s office, where he was employed until October, 1910, when he entered the accounting department of the Bell Telephone Company. He remained in this position for two years and during this period entered the Kansas City School of Law. He worked in the day time and went to school at night. He did not have a high school education, so he entered night high school, alternating his nights between the Law School and High School. He was graduated from the Law School receiving his LL. B. degree in 1914. 

    In 1913, Mr. Lynn went into the public accounting business for himself, becoming a certified public accountant in 1916. He was admitted to the State Bar of Missouri, December 31, 1913. 

    In January, 1914, he engaged with Smith & Brodie, accountants, and remained with them until May, 1917, when he became associated with the U. S. Epperson Underwriting Company. While Mr. Lynn was engaged with Smith & Brodie, he made the annual audits for the Epperson firm and was also engaged by the Epperson firm as a special investigator of fire losses. Approving of his thorough business methods in handling these matters, Mr. Epperson tendered Mr. Lynn the position of General Manager, which was accepted, and from that beginning he was advanced until now he is sole owner of the company. 

    In taking up his work with Mr. Epperson, the founder of the business, Mr. Lynn found himself associated with the ideal type of a man and gratefully acknowledges that his employer helped him beyond all imagination. 

    Mr. Lynn's four rules of success, which he has proved in his own organization, are: 

1. Work hard. 

2. Be honest. 

3. Whatever you do, do well. 

4. Prepare yourself for the future.

    "The honesty rule is all important," declares Mr. Lynn. "If a person does not hew straight to the mark he will find himself tripped up or falling behind the field before the race is half over." 

    As an expression of his faith in Kansas City, Mr. Lynn recently purchased the entire area on the South Side that is bounded by Sixty-fourth Street on the north, Meyer Boulevard on the south, Michigan Avenue on the west, and Olive Street on the east. This ground is adjacent to his home place, and he has recently completed a nine-hole golf course on it. 

    He is a Director of the Peoples Trust Company, and belongs to a number of prominent clubs, including the Kansas City Club, Kansas City Athletic Club, Mission Hills Country Club, Blue Hills Country Club, Automobile Club. Also, he is a member of the Phi Alpha Delta Law Fraternity. Politically, Mr. Lynn is independent in his views and efforts. He is fond of golf and a good player. 

    On October 14, 1913, he was married to Freda Josephine Prill, of Kansas City. The family home is located at Michigan Avenue and Meyer Boulevard. 

    The sequel of Mr. Lynn’s success seems due primarily to the fact that when he has found a matter ahead of him to be conquered he has buckled down to it, attacked it full force and refused to say quits until he was sitting on top of it. 
  

This article is found in: 
"Kansas City and its One Hundred Foremost Men" 
Published 1924

June 14, 1925 

J. J. LYNN GETS MORE LAND 
LATEST PURCHASE IS BLOCK ON 
MEYER, BOUGHT FOR $10,000. 
A 9-Hole Private Golf Course Is Completed on Part 
of 78 Acres Extending Six Blocks Along Boulevard.
Nearly two years ago J. J. Lynn began buying property adjoining the 5-acre tract at 6440 Brooklyn avenue on which his home stood These purchases were made at first in 5 and 10-acre tracts and the land was added to the grounds of his home. Now, however, Mr. Lynn has extended his holdings over an area so great that it is difficult to think of his property merely as a vast lawn. 



A MAP OF THE J. J. LYNN HOLDINGS. THE AREA INDICATED AS COMPRISING THE PREVIOUS PURCHASE OF MR. LYNN CONTAINS HIS ORIGINAL HOMESITE. THE SHADED AREA IS THE ABERNATHY PROPERTY HE BOUGHT RECENTLY AND THE SOLID BLACK SECTION IN HIS MOST RECENT AQUSITION.
  

In all, he owns seventy-eight acres. This property is north of Meyer boulevard, and extends from a point just a little west of Prospect avenue to Woodland avenue. A part of it reaches northward almost to Sixty-third street. 

Mr. Lynn's investment in this property, or at least in seventy-three acres of it, totals $186,600. That does not include the five acres comprising the original Lynn homesite. Nor is $186,600 the price for seventy-three acres of vacant ground. Two substantial residences are on the land, acquired by Mr. Lynn expanding his boundaries. These are the former homes of Walter L. Abernathy and Dr. Benjamin, Jacobs. 
  

TWENTY-EIGHT ACRES ADDED THIS YEAR.
Two purchases have been made by Mr. Lynn this year. The more recent was the acquisition from the Harper estate of the ground between Woodland avenue, what would be Michigan avenue, Sixty-fifth street and the junction of Meyer boulevard and the Paseo. This property of approximately three acres was bought for $10,000 through the Rieger-Moore Realty Company. A sixth block of boulevard frontage was added to the Lynn holdings through this purchase just made. 

The largest single tract bought by Mr. Lynn in assembling the ground was the bulk of the Abernathy home property. This included twenty-five acres, for which he paid the J. C. Nichols investment company $50,000. The Nichols company previously had bought the Abernathy property, thirty acres in all, for $60.000. Mr. Lynn bought from this owner all of this tract except a narrow strip on the west side of Prospect extending from Sixty-third to Sixty-fifth street, and a similar ribbon of ground on the south side of Sixty-third between Brooklyn and Prospect. 

LAND’S FUTURE UNKNOWN.
What usage Mr. Lynn ultimately would make of his property, a broad area closely tied into the city's developed area has been a matter of general speculation. A woven wire fence seven feet high extends along Meyer boulevard five blocks, and this has provoked inquiries from many of the motorists who drive across the boulevard en route to Swope Park 

The fairways of a recently completed golf course of nine holes stretch over a part of the property. This is the only sizeable, private golf course here and it is comparable with the club courses. The total yardage of the course is approximately 2,800 yards. This distance would he about equal to the second nine holes of the Hillcrest course or either nine at the Kansas City Country Club. The course is on the property indicated in the accompanying map as comprised of Mr. Lynn's "previous purchases." 

A rather pretentious entrance set in stone pillars has been built near the west of the boulevard frontage. Above this rises a slope of ground overlooking the boulevard which would be a pleasant building site, should Mr. Lynn decide to erect a new home. His present house cannot be seen from the boulevard. 

Mr. Lynn began his series of purchases when an amusement park was considering buying a 10-acre tract a little northeast of the Lynn house. At that time it was said he acquired the ground to prevent the park from becoming his neighbor.
June 21, 1925 

A Magic, Silent Servant 
ELECTRICITY DOES UNUSUAL DUTIES 
ON J. J. LYNN'S ESTATE 
Engineer Spent All of His Time 
For Two Years Installing Elaborate 
System of Remote Controls and 
Outdoor Illumination

Undoubtedly few pretentious estates are equipped with as remarkable detailed systems of lighting or electrically controlled utilities as that of J.J. Lynn, whose grounds now comprising seventy-eight acres, were described last week in The Star. Intricate arrangements which provide remote control virtually throughout the system form one of the most striking features. 

The Lynn property extends along the north side of Meyer boulevard east of the junction of that thoroughfare and the Paseo. 

The elaborate electrical and mechanical detail and the specially designed mechanisms necessary to carry out Mr. Lynn's ideas along this line have taken the entire working time of Joseph H. Dovell, electrical engineer, for more than two years. Enough wiring and electrical equipment to serve a small town has been used, and the plans include some further installations. 

Those who have passed by the main entrance to the grounds, set between large stone pillars, may have noticed a small steel box mounted on a low pier outside the gates. This is the outpost of the system, from which entrance to the grounds is controlled. Three automatic switches in the face of the box, operated by a special Yale key, control respectively automatic opening of the gates, lighting of gate lights, and lighting of fifteen lights lining a 1,600-foot winding drive to the residence. 

ELECTRICITY OPENS GATES.

Automatic opening and closing of the two 750-pound gates is accomplished by means of two specially designed mechanisms, one for each gate, each being operated by a quarter-horsepower, 220-volt, 60-cycle motor. The devices consist of ingenious arrangements of gears and levers, connected with the motors. 

The Lynn residence is not visible from the main entrance to the grounds. The gates being closed, the visitor, to ring the "door bell," opens the door of a little box outside and pushes a button. This sounds the "door bell" which in reality is a 14-inch gong placed on the garage near the house. The caller then announces himself, through a telephone in the box. Opening the box door lights a bulb which reveals this telephone. It is part of an intercommunicating system of a dozen telephones, six of which are in the residence. The visitor thus announced, the gates may be opened to him from any room in the house by pressure of a button on a 6x4-inch control panel. Just eight seconds are required for the gates to open or close. Each foot of distance traveled by the gates is revealed by a light flashing at the control panel. Just as the drive lights may be turned on at the gate, so may they be turned on from the house. The complete outside lighting system virtually is controllable from the little control panels throughout the house. 

The arrangement and size of the various lights outside of the residence are rather unusual. In the garage, west of the residence are eight 100-watt ceiling lights, and at each garage door are 200- watt bracket lights. These may be switched on or off at each garage door, the second floor or the first and second floors of the house. A 1,000-watt flood light overlooking an open air swimming pool north of the garage is controlled from a panel in that building. 

LIGHTS FOR NIGHT GOLF

Installed on an east gable of the residence is a special searchlight using a 1,000-watt flood light, which overlooks a small practice golf course, making possible not only night golf practice but an excellent defense against burglars. This practice course for putting, incidentally, is separate from a 9-hole course in another part of the grounds, the only full sized private golf course here. 

The lights along the drive or "white way" from the main gates consist of 200-watt lamps inside 18-inch frosted globes, set on 10-foot ornamental standards. Plans include the installation of special lighting features for the tennis court, situated about three hundred feet east of the residence. 

The use of service poles along Mr. Lynn's property is obviated by carrying in the feeder light wires and telephone wires in underground lead cables. The wiring for the entire system inside the grounds is carried three feet below the surface in conduits set inside concrete one foot square. From the gates to residence, fifty-two thousand feet of light and telephone wire are used. Each wire in the system has attached a small brass tag bearing a number corresponding to a number placed on a diagram of the system Nearly twenty-five hundred of these tags were required for the "job." To make the lines accessible for "trouble shooting," what are known as "pull boxes" are set at intervals in the top of the concrete framing the conduits. 

AUTOMATIC HEAT REGULATION.

An automatic feature of the electrical control system is in connection with the heating of the residence, servants' quarters and greenhouse. When a certain temperature is reached thermostat connections automatically decreases the flow of gas into the furnaces. The gas is obtained from four wells on the Lynn properties. 

Every special device in the control system except those pertaining to heat regulation has been designed and made by Mr. Dovell in his well equipped workshop in the rear of his home at 2315 Norton avenue. 

Designing and execution of the gate-opening device for Mr. Lynn occupied Mr. Dovell about twenty days. A 

Variation of this device he has applied to his own garage doors.

July 10, 1927 

FOR A BIG LAWN, $210,000 
J. J. LYNN HOLDINGS NOW INCLUDE 
NEARLY NINETY ACRES. 
Purchases Last Week Extends "Yard's" 
Frontage on Meyer Boulevard 
From Woodland to Prospect, 
the Equivalent of 8 Blocks.
In April, 1923, J. J. Lynn, who heads the U. S. Epperson Underwriting Company, bought a 10-acre tract of land east of Brooklyn avenue, between Sixty-third and Sixty-fifth streets, immediately across the street from his home at 6440 Brooklyn avenue, at a cost of $20,000. The property which his home overlooked was unrestricted, and Mr. Lynn made this purchase in order to control its development. This was regarded as, somewhat remarkable. 

That purchase, however, turned out to be only the first of a series. Subsequently Mr. Lynn has assembled thereabouts the largest land area under one ownership within the city limits except, of course, the tracts bought by subdividers and investors for resale purposes. 

In four months after his first purchase adjoining his home, Mr. Lynn had bought approximately forty acres there at a total expenditure of $97,100. Apparently satisfied with the extent of his holdings, Mr. Lynn then made no purchases for some time. 

A LAWN 0F NINETY ACRES:

Later he recommenced buying, and the acquisition of seven acres last week extended his holdings over a total of nearly ninety acres lying between Sixty-third street and Meyer boulevard, Woodland and Prospect avenues. In acquiring this extensive area, Mr. Lynn has invested a total of more than $210,000. The land now server, no other purpose than that of a yard. A yard large enough, however, to include a 9-hole golf course, the only private course here which is more than an approach-shot practice ground. 

Mr. Lynn's purchase week brought him 500 additional feet of Meyer boulevard frontage, giving him all of the ground on the north side of that thoroughfare between Woodland and Prospect avenues except a tract 150 feet square at the northwest corner of Meyer and Prospect, now occupied by a filling station. 

Two and one-half acres of the seven was purchased from the Sisters' Aid Jewish orphan home for $7,500. This tract fronts on Prospect avenue. Four and one-half acres was bought from the Manhattan Oil Company for a purchase price not revealed, but it is understood the total cost of the two was in excess of $17,000. John A. Moore of the Rieger-Moore Realty Company, who has represented Mr. Lynn in assembling the extensive property, and W. D. Wolfe were the realtors in the transaction. 

LONG FENCE MARKS ESTATE.

The Lynn property is familiar to all motorists who have driven across Meyer boulevard to Swope Park. The high and sturdy fence of woven wire extending along the boulevard block after block and the golf course beyond has attracted much attention. The Lynn home is not visible from the boulevard. It is among a group of trees well to the north. 

Sunday, June 16, 1929
 

By Concentration 
James J. Lynn 
Worked Toward His Turning Point 

This is the fifteenth in a series of articles telling of the turning points 
in the careers of widely known Kansas Citians. 
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"I BELIEVE THAT PREPARING FOR THE 
TURNING POINT IS MORE IMPORTANT THAN THE 
CHANCE ITSELF." SAYS JAMES J. LYNN

When James J. Lynn was 5 years old he was the "beatinest thing" they had ever seen, according to the farmers who gathered in Alex Watson's general store that Saturday afternoon in 1898. 

Standing on a cracker box in the middle of the floor he was embarrassed by the attention the men who sat around on kegs who shook their head in contemplation of him. But he knew he could spell any word in the book or he would have been too mortified to be there. 

"I'll bet he can't spell another one," said Peter Ivey, kicking the mud off his gum boots. 

Alex Watson, the handsome proprietor of the best store in Archibald, La., waved the blue-backed speller in one hand, shouting, "Any word out of here boys, and seven months ago he didn't know 'a' front 'w.' All right, Jim spell 'Incompatibility.'" 

That will get him," said Lawson Montgomery. 

"I-n-c-o-m-p-a-t-i-b-i-l-i-t-y," the boy spelled, noticing that even the gray cat became silent on the counter. 

"Let's have another one. Spell 'incomprehensible.'" 

That was easy. After he had spelled the word and fifteen others equally hard the tension broke. 

A big fellow with a black beard bit off a chew and said, "I swan." 

A. B. Chapman remarked, There's nothing like it ever been seen this side of Baton Rouge, I reckon." 

WENT DEEP INTO EVERY SUBJECT.

His mother always said that Jim was unusual because he was so easily mortified. At school he could never stand the humiliation of an imperfect lesson. When a question was asked he had to be able to answer it. 

But it seemed that succeeding years disclose something else---a rapidly hardening mechanism of concentration that drilled into the future as directly as a steel bit bores into wood. When he was 10 years old, walking the forest shaded banks of Big Creek with a fishing pole in his hand, there was little about him to suggest "the Barefoot Boy," aimless and light hearted, that drove the poet Whittier to rhyme. He read every book that he could find on fishing. It was a science. 

His cousin, Ernest Archibald: said, "It's that patent bait does it. You're no better fisherman than I am." 

AT 15 A CLERK, AT 18 AN ACCOUNTANT.

At 13 Jim went to work for the railroad at Archibald. Two years later his first boss, Tillman Ferguson, got word of him from Ferriday, where he had been advanced by the division superintendent. A 15-year-old boy with a regular clerk's job at $65 a month! 

"By dogs!" said Ferguson, "that kid beats anything I ever saw. He'll be a division superintendent some day." 

James Lynn could not stand the humiliation of mistakes on his books and he did not make them. At 18 he was a regular accountant for the Missouri Pacific in Kansas City. But even then he had seen that railroad advancement was slower than the growth of his talents. The Bell Telephone Company offered a job with shorter hours--time for study and still faster development. The iron of the mechanism was already hard and in the next two years, the steel bored directly toward the turning point in a career. They were two intense years. His accounting books were classics of perfection. He read every book he could find on the science of accounting. But there was a danger of becoming narrowed to figures. Law was a subject entirely different and valuable. 

THROUGH HIGH SCHOOL TO STUDY LAW.

"I want to be a lawyer," he told the registrar at the Kansas City School of Law. 

"Have you a high school education?" he was asked. 

"No." 

"It is required if you graduate from this school or expect to be admitted to the bar." 

"I'll get that, too," said the square-faced young man with light eyebrows. 

At the end of two years he had completed the high school course under Professor Rush of Northeast high school. At the same time he was registered as a lawyer in Jackson County. The first months of the law course had been so hard that he had quit. But he had gone back. From then on his grades were high. In two years he had held a regular job, read every book that he could find on accounting, got a high school education and became a lawyer. Not one outside interest had deflected him from the course which, at 24, brought him to the turning point in his career. 

AN INVESTIGATION WELL HANDLED.

In 1917 he was a partner in the firm of Smith & Brodie, certified public accountants, with an income around $350 a month. Obviously, with his tremendous capacity he should be a great accountant some day with an income of, we shall guess, $25,000 a year. And so it might have been except for the turning point. 

Among the clients of Smith & Brodie was the U. S. Epperson Underwriting Company reciprocal insurers of lumber mills and plants. A sawmill near Jackson, Miss., had burned under circumstances which led Mr. Epperson to ask Smith & Brodie to send a competent man to investigate the origin of the fire. And they did; they sent Lynn. 

At New Orleans, where he went to meet the insurance adjuster and to look through the company's books, he found a letter from Mr. Epperson enumerating the reasons which might have caused the owners to burn their mill. Lynn, in making out his report, took particular care to answer each of Mr. Epperson’s points in detail. The report was highly satisfactory. 
  

A VACANCY WORTH MILLIONS

After he was again busy with his regular work in Kansas City he heard that Harry Thompson, general manager of the U. S. Epperson Company, had died Although he did not know it, a job that would make millions for the right man was open. 

Two weeks later, Frederick A. Smith, the tall, dark partner in the firm of Smith & Brodie, stepped into Lynn's office. "Mr. Epperson wants to talk over that Mississippi report of loss with you," he said. 

At the office in the R. A. Long building Mr. Epperson sat massively behind his desk. He was a bald man with a close clipped black mustache. Adjusting his noseglasses to look over the report, he said, "Mr. Thompson handled all my accounts. I am going to have to ask you to go over them for me and put everything in shape where I can find it." 

That night, the big general offices in the R. A. Long building were quiet-----rows and rows of desks left in order. At one desk Lynn was at work, with Mr. Epperson standing near by watching him. 

OFFERED A GENERAL MANAGER' S JOB

Then the voice of the older man broke the silence. "How old are you?" he asked irrelevantly. 

"Twenty-four," said Lynn. 

"I am up against it for a man to take Mr. Thompson's place." Mr. Epperson said. A little later he added as if he were talking to himself. "I wish you were not so young." 

It was a night nearly a week later that he heard Mr. Epperson open a door behind him. The insurance man took a chair by Lynn's desk. After a few commonplaces he broached the important subject: "How would you like to take Mr. Thompson's place? I will pay you $5,000 a year." 

Lynn hesitated. He had been expecting something of the kind, but he still did not know what to do. He thought it might be a good opportunity----better, perhaps, than his profession offered him. That he was standing on a diamond mine was not within the bounds of his imagination. 

"I appreciate your confidence," he said, "but I don't know whether it would be right for me to leave Smith 

& Brodie. 

Mr. Epperson barely smiled. "As an accountant you will be limited to what you can do for yourself. In business you can go as far as you can get others to work for you. There is no comparison between your chances in the two jobs. 

For twenty years this young man had been building himself into a tremendous force and now he began to experience the great urge that comes to a man when he is about to take the place in the world he has made for himself. After talking it over with Smith and Brodie he chose the road to millions. 

A few months passed and the president, Mr. Epperson, became ill, leaving Lynn virtually in charge of underwriting companies with some 70 million dollars of insurance in force. Now, at the age of 37, he has built to the original business and added new companies until he has 300 million dollars worth of insurance in force. His offices occupy nearly two floors of the R. A. Long building, in addition to branches in Portland and Toronto. 
  

PREPARATION THE MAIN THING.

In his private office, he stands behind a massive hand-carved desk. To reach him one walks over thirty feet of thick rugs. 

He is short of stature: his square face is bronzed by five months of Florida sun. Unemotionally he smiles and says: "I believe that preparing for the turning point is more important than the chance itself. For six years, every evening, all my Sundays and any free hour that I had were spent in study." 

Back in Archibald, where the father and mother are still living, the Gwinns and the Iveys and the Chapmans all say he beats anything they have ever seen this side of Baton Rouge.

November 16, 1948
 



To prepare himself for a session in which his business letters are composed, Jimmy Lynn believes the first prerequisite is the removal of his shoes. 

The boss of the U. S. Epperson company regards this little informality as a major contribution to his success in his letter-writing accomplishments. He is firmly convinced that dictation to his secretary can be more rapidly and expertly accomplished without the encumbrances of footwear, for he feels that they inhibit foot respiration, which in turn restricts keen mental alertness. 

Mr. Lynn, a constant guardian of his good health, has devised his own formula for maintaining this physical fitness. A sprint between his office and garage is a daily rite. 

James J. Lynn 

President,  

U.S. Epperson Underwriting Company 
  
  

May 13, 1951 





At 9 o'clock on the morning of the ninth day of the ninth month in the year 1909 a homesick 17-year-old youth named Jimmy Lynn got off the train at the old Union Depot. Perhaps even then the something different in his nature was coming to the surface, something that caused him to notice the coincidence of the number 9. 

Although the day was Sunday he walked across the railroad tracks to the Missouri Pacific office above the freight house. Men were working, so he went to work. 

Some twelve years later the whole business community of Kansas City knew James J. Lynn, successor to U. S. Epperson and owner (with a huge debt) of the insurance underwriting company for a large share of the lumber industry. He stood out as a youthful prodigy. 

This year, 1951, people who like the ring of the term "business empire" could put Mr. Lynn in the empire class, at least by Kansas City standards. It spreads into three separate insurance operations, into oil production, citrus fruits, railroading and a substantial banking interest. Financially the original Epperson enterprise is now overshadowed by oil but it is the largest reciprocal fire exchange in the world. 

This man who pushes ahead building and expanding in the world of big business is unique. In one sense he suggests a mystic in Babylon, a man more concerned with a religious philosophy than any of the showy or luxurious things that money will buy. 

LIFE CLOSE TO NATURE

His private office in the R. A. Long building breathes financial stability, a massive walnut office hung with heavy draperies in the manner of past decades. The bald man behind the heavy desk is bronzed from persistent living outdoors. Life close to nature is part of his creed. His face is so sensitive that you hardly notice the square jaw. There is nothing about him to suggest the bulldog type. 

Here is no ordinary case of a man devoted to his church, serving on church boards and having the minister out for dinner. Mr. Lynn belongs to no church. Through his years of spiritual searching he attended many churches of many creeds. 

The scope of his activities implies that he is one of the busiest executives in this part of the United States. From this intensely practical life he takes time for meditation, contemplates the meanings of humanity in the vast scheme of things. Out of these meditations and years of Bible reading and reading from other religions he has developed his own approach to the Christian philosophy. He discusses it freely, but not in a way that is easy for a visitor to understand. Superficially you can say it is wrapped up with the physical and mental side of daily living close to nature. To this writer it suggests a return to the simplicity of Christianity in earlier times when people worshipped in the forests. The exercises which he takes outdoors (breathing, tensing and relaxing exercises) may have been suggested by his reading of Oriental religions. This line of study started with a book by E. Stanley Jones, the famous missionary in Asia. 

Most Kansas Citians have driven past the 100-acre Lynn estate which lies between Sixty-third street, Meyer boulevard, the Paseo and Prospect. For years people have mentioned it in connection with his 9-hole golf course. The golf course was abandoned some years ago. Beyond the fences and the shelter of dense foliage lies a forest and orchards and vineyards. This is James J. Lynn's outdoor retreat from early spring to late fall. He stays close to the orchards from the early flowering time to the season of harvest and glows over the opportunity to give away fruits. In the forest are some 2,000 fine hardwood trees which antedate the encroachment of Kansas City. Winters he spends all possible time in Southern California where he can continue to live outdoors. 

This is the type of life Mr. Lynn manages to find in the midst of the business hurly burly. While he is nominally vacationing in California he dashes back and forth to business meetings and the large conventions of lumber men or automobile dealers, the men of the fields where he operates with insurance. His business for the lumber industry has multiplied itself many times to hold the rank of largest reciprocal fire exchange in any industry in the world. His somewhat similar type of reciprocal insurance for American motor car dealers is not far behind, and within the last eighteen months he launched a new stock company with full coverage for motor car owners. It approached the million- dollar mark its first year and appears to be going far beyond in 1951. 

This man absorbed with things of the spirit is a very active oil man. His operations spread over some 25,000 acres of leases in Illinois, Kansas, Oklahoma and Texas. Financially oil is the biggest of his enterprises with a gross income from wells that now averages around 2 million dollars a year. In the Rio Grande valley of Texas he is a large grower of citrus fruits with 500 acres in grapefruit and orange groves. As the result of the freeze last January there will be no fruit from the area for two years. But in good times the income from 500 acres has run as high as a half million dollars in a year. 

A railroad job brought him to Kansas City and he is a railroad man today, one of the small group of Mid-Westerners who moved to gain control of the Kansas City Southern and Louisiana and Arkansas railroads from eastern interests and to lodge the headquarters firmly in Kansas City. He is a banker, a very large stockholder and chairman of the executive committee of the Union National bank. 

And this is the man spiritually akin to ancient prophets. Men of a slant only a shade different from his came out of the desert to denounce the splendour and wealth of Babylon. 

The business rise of Jimmy Lynn is one of the sensational American success stories, yet different from most. From the beginning, his talents have been carried by a peculiarly sensitive human being, one who could never bear the thought of any man's ill will. 

BOYHOOD IN THE SOUTH

He was born in 1892 near the crossroads village called Archibald, La. That long after the Civil war and reconstruction period the catastrophe still gripped the family. 

Until Jimmy was 6 his father was a tenant farmer. Jesse W. Lynn, a neat man with a blond mustache, worked hard to make up for all that had been lost. In the war the family had lost all its lands and slaves. Grandfather Lynn had died from a wound received in the Confederate army. Jesse Lynn had never been given the chance, even for normal education. 

Eventually the family came into possession of the 120-acre farm that had been salvaged by Jimmy's mother's family, the Archibalds. And that farm was held under a debt to the other heirs. 

Jimmy, the fourth of six children, took his turn chopping and picking cotton, but he was the member of the family assigned to help his mother whenever she needed him. She was a dark-eyed little woman, packed with energy, Scotch Presbyterian and saving. Most of Mr. Lynn's memories of his parents are of the hours working by their side. There was seldom time for relaxation. He still gets pecans from the trees he and his mother set out on the farm. 

His first reputation as a prodigy came at the age of 5. That was the year he went to the little log schoolhouse two miles away. He was too young to receive much attention from the teacher, so he memorized everything in the Blue Back speller. 

One of the storekeepers at Archibald stood him on a cracker barrel to spell and give definitions to the amazement of the loafers. Anything in the book, big words like "incompatibility" and "incomprehensible" he spelled and rattled off the definitions. 

"Well, I swan!" and "I'll be a salted dog!" said the wise men of the corner store crowd. 

Later years he sat on the porch of this same store selling fruit from the farm. Butter, he delivered to regular customers who had no cows of their own. 

A GOOD BALL PLAYER

His timidity and horror of causing displeasure may have helped his school record. He was shunted around from school to school, to whatever district could afford a teacher that year. And in each, the teacher pointed out Jimmy as the example of top class work and perfect deportment. He saved himself from the label of "teacher's pet" in baseball. The first game in which the Archibald boys were outfitted in regular baseball suits, they beat the older Mangham town school team 10 to 2. Jimmy scored four of the runs. 

The years Jimmy Lynn worked for the Missouri Pacific railroad were unusual for one thing. When jobs were hard to get there was always a station agent who wanted him. He started at the Archibald station in school time, sweeping out and keeping the freight house in order for $2 a month. At fourteen and graduated from grammar school, he had a job at the Mangham railroad road station and made his board and room doing chores at his cousin's hotel. 

His first life ambition was fixed on the glamorous office of division superintendent, a life goal that he never achieved. The most impressive figure he knew was W. C. Morse, the division superintendent. In a private car this stern but warm-hearted individual of knitted eyebrows traveled up and down the line. Whenever another station agent asked for Jimmy at higher wages, Morse grumbled that he was too young and always let him go. 

That was the way he went to Oak Ridge for a temporary job at $35 a month. From there he moved on to Ferriday, the city and division point at a remarkable $65 a month. When there was a second opening he got the job for his older brother who married on the strength of it Slackening business forced a cut-back and Jimmy insisted that he was footloose and he was the one who should go. A traveling auditor for the road was quick to recommend him to a friend with the M. K. railroad at Moberly, Mo., and that turned out to be the high road to Kansas City. 

Homesickness can be a terrible thing for anyone. More than most 'teen-agers, Lynn depended on the warmth and good feelings of human relations. At Moberly he was lost in a world of old people, old men at the office and two old women who rented him a room. One of these women struggled with belated music lessons and hammered away on the piano until all hours of the night. Then she resented Jimmy's alarm clock that went off early in the morning. 

And so he found the job in Kansas City, working for the chief clerk to the Missouri Pacific division engineer. This chief clerk was a man he had known in Louisiana. From that Sunday arrival in Kansas City he felt that he was among friends. Within a little more than seven years he was to be the general manager of the big underwriting company, second only to U. S. Epperson himself. 

HE CAUGHT ON FAST

Promotions came fast. He was employed on the Missouri Pacific in Kansas City as an assistant auditor. In less than a month the auditor was transferred and a frightened 17-year-old Jimmy Lynn, handled the auditor's job. He learned it by doing the work and after that he was not afraid of new jobs. 

But the main theme of the seven years was education. He started from a public, school education that had been cut off in the middle of the ninth grade. 

About a year and a half after he came to Kansas City his young assistant planted the idea of getting a legal education at the Kansas City school of law. 

The law school exacted Jimmy Lynn's promise to make up the high school education that he had missed. He carried his full law school course and high school subjects at the same time. Within a year he added a correspondence course in accounting to the load--sopped up education in three different fields by night and held a full time job by day. 

At 21, before he had completed his law course, he was admitted to the bar. By that time he had stepped up to an assistant in the firm of Smith & Brodie, certified public accountants. 

Without such items as getting a high school education and going through law school, Jimmy Lynn's accounting education alone would have been a prodigious undertaking. Two local accountants offered night courses to the correspondence school students and Jimmy took them. On his own he read everything in accounting he could find and worked all the problems. 

Under the rules of the state board nobody could become a certified public accountant before the age of 25. Long before that age Jimmy Lynn was handling involved, top bracket accounting jobs for Smith & Brodie. When he was 24 he passed the state examination with the highest grade on record to that time. Confronted with such evidence the board waived the age rule and gave him his C. P. A. certificate at 24. By that time he had a 20 per cent interest in the firm. 

It was during this period of high pressure education that Jimmy Lynn met and courted Miss Freda Josephine Prill of Kansas City. They were married in October, 1913. 

Along with the urge to please everybody Jimmy Lynn seems to have been born with unusual curiosity. It was in his nature to look for the explanations of everything. For a curious individual, accounting can be an exciting adventure. Figures tell the story of a business, how it operates and what makes it tick. 

In Kansas City young Lynn was assigned to accounting work for the U. S. Epperson Underwriting company and the Lumbermen's Alliance which it served. In Chicago and St. Louis he audited other reciprocal insurance exchanges. The figures were business education. 

TRAINING UNDER EPPERSON

Thousands of Kansas Citians in a younger generation have seen oil paintings of U. S. Epperson, the big, bald man of the dark mustache. In other years Kansas City knew him as the spirit of gaiety, the leader of the Epperson minstrels, the club man, good companion and the friend of visiting stage celebrities. 

At his office he was all business, outwardly stern and given to unusual working habits. His day started around 4 in the afternoon and seldom ended until midnight. His thoroughness was a legend. When he started probing into a case of fire loss, he spent all night on it, refusing to give a thought to anything else. 

There is an illustrative story of the night a scrub woman gathered up all the records of a case which he had spread out on the floor around him and Epperson neither heard nor saw. The next day there was a frantic search for the records. When somebody thought of asking the scrub woman she said, "Oh, yes, I gathered a lot of stuff off he floor--two sacks full." 

Men from the office spent many hours in the city dump before most of the records were returned to the files. 

Circumstances brought together the boyish Jimmy Lynn and the weighty Epperson. Lynn was assigned to audit the affairs of a burned-out Mississippi mill which happened to be a case that had particularly concerned U. S. Epperson. On the way to Mississippi, Lynn read Epperson's voluminous file and made a point of answering all the questions that had been raised. His audit revealed the clear motive for arson. Epperson showed that he was impressed. It happened at a critical time. 

Death took H. A. Thomsen, the underwriting company's general manager, and Epperson was like a man who had just lost his right hand. He called on Lynn to straighten out some of his personal affairs, then offered him the job of treasurer in the company. Lynn refused. 

Late at night, while he worked over the books in this office, Jimmy Lynn felt Epperson's eyes on him. And from time to time he heard the words "I wish you weren't so young." 
  

BID FOR HIS TALENTS

Out of that situation came the offer of the top job of general manager. At the age of 24 and barely arrived at the status of C. P. A., Jimmy Lynn had the experience of competing powers bidding for him. Epperson started with an offer of $5,000 a year and worked it up to an arrangement that amounted to $12,000. The salary was so precedent-shaking that Lynn was sworn to secrecy and it has been a secret to this time. 

Fred A. Smith, head of the accounting firm, countered by offering Lynn a full Partnership which was probably worth more than Epperson's $12,000. 

It wasn't salary that tipped the scales but opportunity. Epperson spoke of his age and the chance to take full responsibility within a very few years. The opportunity turned out to be greater than Jimmy Lynn knew, and also far more precarious. 

The hope of some day taking over full management for Epperson ended in 1921. Epperson decided to sell. He was ill and fearful that something would occur to destroy the value of his business. He wanted put his affairs in order. 

A frantic Jimmy Lynn proposed that at he should buy the business himself. Epperson state the very obvious fact, "You don't have the money." 

In his later years E. F. Swinney, head of the First National bank, talked about Jimmy Lynn as his No. 1 example of a risky loan that produced great results. Swinney elaborated with the enthusiasm of a man who might have been criticized or kidded for his daring. 

The size of the loan which was the purchase price of the company has never been made public. It stood somewhere high in the hundreds of thousands and it was made strictly on the character of a young man who was not yet 30 years old. The notes were handled through the bank but it was generally understood that Swinney had personally guaranteed the loan. 

When Lynn produced a check for the full amount of the purchase price, U. S. Epperson was so dumbfounded that he took a month to decide to accept the check and sign the contract. 

The Epperson company had originated with a problem in the lumber industry. Because of the fire hazards at lumber mills in early years they were unable to get insurance for more than three-fourths their value and that only at exorbitant rates. In 1905 R. A. Long and other leaders of the industry organized the Lumbermen's Underwriting Alliance which was set up to spread the individual's risk throughout many companies in the industry, the group standing ready to make up the fire losses of any one. U. S. Epperson formed his company to handle the insurance for the alliance on a flat percentage basis. From the beginning it was a choosy arrangement in which the poor risks were not admitted to the alliance. Those who took the necessary steps to protect themselves against loss received full insurance at reasonable cost. 

PROGRESS UNDER LYNN

In 1917, when Jimmy Lynn became the Epperson general manager the insurance premiums ran somewhere less than a million dollars a year and the resources of the Lumbermen's Underwriting Alliance were under a million. Today the annual premiums are around 6 million and the resources have grown to more than 13 million. 

A period of rapid growth started immediately after Lynn bought the Epperson business. He attributed it to the talents of people in the organization. These talents were encouraged by his policy of turning people loose to show what they could do, a policy that also involved paying salaries according to demonstrated ability. As summed up by one man who was there at the time, it was a case of opening the door to individual opportunity. 

The prodigious loan made by E. F. Swinney could have been paid in three or four years. Such were the profits from the stimulated business. When the loan was reduced to manageable size, Lynn chose to expand. The second year he moved into the field of reciprocal insurance for motor car dealers. They had formed their own universal Underwriters exchange which had $57,000 of premiums when Lynn took over the management. The exchange now has premiums of around 4 1/4 million dollars and it covers one-fourth of the factory authorized dealers of the country. Like the lumber companies, the automobile dealers come into their exchange on a highly selective basis that holds down the total. 

The Lynn sideline in citrus fruits started back in 1927 with a 20-acre ranch. He discovered that he couldn't get top management for a ranch of that size so he expanded to 500 acres. 

His oil business started in 1938 on the kind of deal he wouldn't take today. In the middle of a large Illinois field a stubborn farmer held out for $50,000 as the price of a lease on 100 acres. The big and experienced operators wouldn't take it. Lynn paid the $50,000 and got a dry hole for a start. The second drilling job produced one of the best wells in the field and he was on his way. 

The only strictly public job accepted by James J. Lynn was service on the park board. It might have been connected in his mind with reverence for the outdoors and life close to nature. 

After he had resigned from the board he had opportunity to sell the tract of land on Sixty-third street for an outdoor theater. It happened to be near the new Sixty-third street entrance of Swope park, so Mr. Lynn telephoned J. V. Lewis, park superintendent. Lewis had been saddened by the thought of a private business beside the new entrance. 

"Well, the only way to make sure the park is protected is to put the land in the park," said Mr. Lynn. "I'm giving to the city."

May 21, 1954 

A MILLION TO CHURCH 
GIFT BY J. J. LYNN IS DISCLOSED 
IN STOCK TRANSFER. 
Government Publication Lists 
Shift of 22,000 Shares-Recipient Is Self 
Realization Group.
A gift to a California church well in excess of 1 million dollars has been made by J. J. Lynn, Kansas City insurance executive. 

This came to light today with the publication by the Securities and Exchange commission, Washington, that Lynn, a director of Kansas City Southern Railway company, reduced his holdings in the company by 22,000 shares. 





  

List of Transactions. 

The SEC report, which is published every two weeks, lists the transactions of registered corporation officials, their purchases, sales and gifts. The government report, however, does not disclose the beneficiary of such stock gifts.
From a reliable source it was disclosed that the recipient of the 22,000 shares of common stock of the railroad is the Self Realization church of Los Angeles. On the basis of the current market price of the stock the value is well in excess of a million dollars. The stock, traded on the New York stock exchange, has been selling at about $50 a share. 

Since Lynn, as a director of the Kansas City Southern, must report any change in his holdings, the gift showed up in the commission's current release, which also showed that he retained only 200 shares. The small retention is to qualify him as a director. 

Among Top Owners.
Prior to the transfer of the 22,000 shares of common stock, Lynn was one of the largest owners of common stock in the carrier. 

Lynn, who lives at 6440 Brooklyn avenue, is president of the U. S. Epperson Underwriting and the Lynn Underwriting companies here. He is reported to be recovering at the Good Samaritan hospital in Los Angeles. He underwent surgery, April 26. He underwent a major operation in August, 1952. 

The Self Realization church was founded in 1920 by Paramahansa Yogananda, a son of a wealthy industrialist from India. Yogananda established the first order in Los Angeles, and today there are other branches in the United States and in fourteen foreign countries. 

The church owns a large tract of land in the Mt. Washington district in metropolitan Los Angeles. The teachings of the group are based on yogi. 

A Probation Period.
At present there are about ninety disciples at the temple. About sixty are women who have gone there from all parts of the country to serve a 7-year probation period before becoming a full member. The women wear India-style robes. The male members do not wear any particular garb except at ceremonies, where India costumes are the rule. 

The members of the cult are firm believers in meditation and their day is divided into two periods--one for work and one for meditation. The members work at the church and operate a printing establishment. Pamphlets and literature are sent throughout the world. 

Part of the indoctrination is steady exercise. No meat is eaten. The order operates a restaurant on the famous Sunset boulevard where "mushroom-burgers'' are featured. 

Near Swope Park.
Lynn's city estate borders on Sixty-third street on the north and Meyer boulevard on the south and covers several blocks in the area between the Paseo and Swope parkway. 

The estate is known to virtually every Kansas Citian for its high stone and wire fence. About 7,500 feet of fence surrounds eighty of the 120 acres assembled by Lynn. Inside the fence has been developed a private park, now the front lawn.

May 23, 1954 

 It Happened in Kansas City 

J. J. LYNN, who gave a million dollars in railroad stock to the Self Realization Fellowship in Los Angeles, is known as "Jimmy" Lynn downtown, where few indeed are closely acquainted with this quite unusual man. 

He was "Jimmy" Lynn because of his youthful, alert appearance, springy of step and bare-headed, when he early became conspicuously successful. He was ruddy of complexion, with thinning hair, a quick smile, always hatless. He wore an open shirt without necktie. 

He didn't appear to be a millionaire but mentally he was lightning quick in preception and was magic with figures. This attracted the attention of U. S. Epperson and before he was 30, Lynn headed the Epperson Insurance underwriting concerns. 

Lynn himself has said two factors brought him his great financial success. Timing was one. Ahead of present-day tax laws, he was able to buy a large business and pay for it out of profits. The deal with Mr. Epperson naturally called for a sizable equity down payment. He had a friend who advanced this amount in cash. 

That friend at the needful moment was the late E. F. Swinney of the First National bank. This borrowing could not qualify as a bank loan. Swinney, watchful of a dollar though he was, advanced the money out of his own pocket. He, too, was paid back out of earnings from the expanding and profitable business Lynn acquired. 

Lynn is several times a millionaire. Swinney, who left an estate of 3 million dollars, once remarked to this reporter, that of "Jimmy" Lynn, the young, man he had lent helpful dollars had passed him in wealth by two or three times... That, too, was several years ago. 

Thirty years ago Lynn had a 9-hole golf course on his within-the-city estate south of Sixty-third street and north of Meyer boulevard. Swinney loved to play the short course and when the banker had to forego golf, the course was abandoned. 

But a noteworthy party was held on the Lynn estate in 1932, the seventy-fifth birthday celebration for Banker Swinney. About seventy-five guests were present, among them Judge Kenesaw Mountain Landis, the late commissioner if baseball; Mellville Taylor, at that time president of the First National bank of Chicago, and the late Bishop Thomas F. Lillis. On that day Swinney shot a 76 for eighteen holes. He had aimed to shoot his years, 75. 

Lynn always has been a guardian of his good health. He long was accustomed to remove his shoes before settling down to the routine of dictating his business correspondence 

Even in midsummer he kept daybreak rendezvous with the rising sun with calisthenics in the privacy of his grounds. Then he was wont to romp like a boy. Or he would stand on his head, safe by wooded grounds from observation. 

Apart from his business Lynn's top interest for a considerable time has centered in the Fellowship group in Los Angeles. There under the name of Rajasi Janakananda, Lynn has been president of the group the last two years. 

Paramhansa Yogananda, born in India and author of the "Autobiography of a Yogi," founded the organization in 1920. He died in Los Angeles two years ago. 

Lynn is in Good Samaritan hospital in Los Angeles where he underwent a second operation April 28. 

Monday, February 21, 1955

JAMES J. LYNN IS DEAD 
____________ 

PNEUMONIA FATAL TO PRESIDENT 
OF U. S. EPPERS0N CO. 
__________________ 

Since 1952 the Underwriting and 
Oil Executive Had Spent Most 
of His Time in California 
--Began Career Here.
James J. Lynn, president of the U. S. Epperson Underwriting company and the Lynn Underwriting company, died early yesterday at the farm home at Borrego Springs, Calif. 

The Kansas City insurance and oil executive, who was 62, succumbed to pneumonia which developed while he still was in a weakened - condition from a brain operation he underwent last October at the Good Samaritan hospital, Los Angeles. 

Much Time In California.
It was the third such operation he had undergone in recent years at the Los Angeles hospital. The first was in August, 1952, and the second was last April. Mr. Lynn had spent virtually all his time in California since the first operation, and had been in Kansas City only twice since then. Both visits here were brief. 

He began a fabulous career here in 1909 as clerk and accountant for the Missouri Pacific railroad and in a few years had become a capitalist expanding interests in insurance, oil, citrus farms, banking, and another railroad, the Kansas City Southern. 

His estate, between Sixty-third street and Meyer boulevard, the Paseo and Prospect avenue, is familiar to Kansas Citians as an area covered in part with a forest of hardwood trees an in part by orchards and vineyards. The Lynn home is at 6440 Brooklyn avenue. 



Mr. Lynn became interested several years ago in a religious order centered in Los Angeles and based on Yoga principles. He became president of the group, which is known as the Self-Realization Fellowship, and last May gave it more than 1 million dollars in stock of the Kansas City Southern railway. The gift was of 22,000 shares of common stock. 

Leader of the Group.
It was said that Mr. Lynn had hoped to remain anonymous in making the gift. The disclosure concerning the stock also brought to general attention the fact that under the name of Rajasi Janakananda, he had been serving for two years as the leader of Self-Realization Fellowship. 

The Fellowship has its headquarters in an ornate temple atop Mt. Washington, in Los Angeles. The name of the organization as been interpreted to mean "soul realization through wisdom." Mr. Lynn was said to have become interested in the organization through the reading of the "'Autobiography of A Yogi," published in 1946 by Paramhansa Yogananda who had founded the Self-Realization group in 1920. Yogananda, born in India, died in 1952, and was succeeded by Mr. Lynn. 

It is reported that the Fellowship has about half a million followers on four continents. Yogananda was described as an "illumined Yogi." Yogi principles are based on a mental discipline in which attention is directed exclusively on some object, such as the deity, with a view toward identification of the consciousness with the object. 

Directed Companies Here.
Until he entered the Los Angeles hospital for the first operation Mr. Lynn had spent most of his time in Kansas City and had been active in the direction of the U. S. Epperson and Lynn Underwriting companies. Offices are in the R. A. Long building and the Union National bank building. 

A large stockholder in the Union National bank, he was a member of its board of directors. He was a director of the Kansas City Southern, also. 

Insurance remained the largest of his varied interests. He has owned the U. S. Epperson company since 1921. He started a citrus fruits operation in 1927 in the Rio Grande valley of Texas, increasing the size of his fruit ranch from twenty acres to 500 acres. 

In 1938 Mr. Lynn began building an oil empire in Texas, Oklahoma, Kansas, and Illinois. Headquarters for the oil company are at Abilene, Tex., but a business associate said last night that Mr. Lynn spent comparatively little time there, leaving the oil production in the hands of a manager. The business associate said it was likely that in recent years Mr. Lynn's oil operations had perhaps exceeded the insurance businesses in actual dollar volume. 

Mr. Lynn was a member of the Kansas City park board from September 1944 to November 1947. In 1950 he gave 15.38 acres as an addition to Swope park. The land adjoined the eastern and southern boundaries of the park. 

To Work for Railway.
Mr. Lynn was born in 1892 on a cotton farm near Archibald, La. As a boy he displayed an aptitude for mathematics which marked him as a genius. He was 17 when he moved to Kansas City to work for the Missouri Pacific. In less than a month he had become an auditor for the railroad. 

By the time he was 21 he had completed a law course and been admitted to the bar, and had completed accounting studies and been made an assistant in the firm of Smith & Brodie, certified public accountants. 

He handled some accounting work for U. S. Epperson Underwriting company and attracted the attention of the founder and owner, U. S. Epperson. Mr. Lynn became general manager of the company in 1917 and purchased the business four years later. It is said that he borrowed several hundred thousands of dollars to make the purchase. The loan was from the First National bank, personally guaranteed by the late E. F. Swinney, who was then president of the institution. 

The Lynn estate here, originally 100 acres, reflected its owner's love of the out-of-doors. He was a strong believer in physical exercise as a means of maintaining health, and he spent much time in walking about the grounds and in carrying out an outdoor program of physical conditioning. The estate formerly included a 9-hole golf course. 

For a Hospital Site.
The property was reduced to a about sixty acres in recent ears through the sale of a building site for a new Research hospital, near Prospect avenue, and the sale of a site on the Paseo side to the Church of the Nazarene. 

Mr. Lynn was married in 1913 to Miss Freda Josephine Prill of a Kansas City. The wife, now a virtual invalid continues to occupy the home at 6440 Brooklyn. A business associate said the wife was the only immediate survivor. 

A nephew, E. M. Lynn, jr., is vice-president of the U. S. Epperson company and lives at 6210 Ensley lane. 

Tentative plans are to hold funeral services at the Self-Realization Fellowship temple in Angeles and later in Kansas City.

Tuesday, February 22, 1955  

James J Lynn
The success story of James J. Lynn is a fabulous one that has been told and told again. Its beginning was in a tremendous natural ability and a brilliancy for figures that removed a boy from a cotton farm and placed him on the high levels of big business. Its end found a man searching for something beyond financial success. 

That would seem entirely natural in considering the complex character of a man like James Lynn. He absorbed a belated education while working full time and was admitted to the bar at the age of 21. Three years later he was a certified public accountant. At 24 he was general manager of the U.S. Epperson Underwriting company and before he was 30 was the owner (along with a huge debt). Within a few years he had expanded into a half-dozen fields. 

His love of nature and the fact that he reached a summit of material success at an early age must have contributed to his sincere interest of later years in religious mysticism. His death Sunday in California ends one of Kansas City’s most remarkable stories of individual brilliance and achievement. 

RITES FOR JAMES J. LYYN 
Services to Be Held in California 
Wednesday; Here Thursday.
Services for James J. Lynn, Kansas City insurance and oil executive who died Sunday at his farm home at Borrego Springs, Calif., will be held at 9:30 o’clock Wednesday morning at the Church of the Recessional, Forest Lawn Memorial Park, Glendale, Calif., and at 3:30 o’clock Thursday at the Stine & McClure chapel here. Entombment will be in the pantheon at Forest Hill cemetery.

Friday, February 25, 1955

FIRMS TO NEPHEW 

Eugene M. Lynn, Jr., Acquired Insurance 
Group Last Summer, It Is Disclosed. 

J. J. LYNN WILL IN TODAY 

Proceeds of Sale, but Not Companies Themselves, Are In His Estate. 

Principal Beneficiaries Are His Nephew, Widow and Self Realization Fellowship.
Ownership of the James J. Lynn insurance group, the Lynn Underwriting company, the U.S. Epperson Underwriting company and the Universal Underwriters Insurance company, passed late last summer to Eugene M. Lynn, jr., who is actively in charge as first vice-president. 

Those corporations, the instrumentalities through which James J. Lynn ascended to the status of multi-millionaire, were revealed yesterday as not in their corporate entities a part of the Lynn estate, which will be brought into the probate court today. Proceeds of the sale from James J. Lynn to his nephew and protege, notes and other items, will be included in the estate. 

Several Million Dollars.
The James J. Lynn estate will total several million dollars; just how much is a matter of conjecture in the financial district. Several million would attach to the extensive Texas oil holdings. Then there are the proceeds of the insurance corporation sales, and extensive investments, including a large block of stock in the Union National bank. 

James J. Lynn held virtually all the stock in the three underwriting companies. He was the largest individual stockholder in the Union National bank. The nephew Eugene M. Lynn, Jr., became a director of the bank January 19, 1954. The James J. Lynn will places virtually all the Lynn property in trust with the bank for the benefit of his wife, Mrs. Freda J. Lynn, who is to receive the income. 

The will, drafted July 23, 1948, sets two equal trusts for Mrs. Lynn's benefit and designates the Union National as trustee and executor.

Sunday, February 27, 1955 

It Happened in Kansas City.

JAME J. LYNN was a very fine gentleman, indeed---considerate, friendly, modest in demeanor. He was the sort of man held in affectionate memory and respect by his caddies of the 20s, now, of course, mature men, some quite successful..... Quite a book could be written about the Kansas Citians of today as seen by their caddies of other years. 



It was Jimmy Lynn downtown, although few were closely acquainted with this unusual man. He was of youthful, alert appearance, springy of step and bareheaded, ruddy of complexion and with thinning hair; a man with a quick smile. He wore an open shirt, without necktie. That was the Jimmy Lynn Kansas City knew. Citizens were surprised to find that he of the springy step already was a highly successful business man. 

_______________

Jimmy Lynn was one of the richer men in Kansas City. Of that there will be official appraisement. The fortune made through insurance underwriting was multiplied by lucky turns in the oil fields of Texas. He was easily the largest stockholder in the Union National bank. 

He didn't appear to be a millionaire, but mentally he was lightning quick in perception and magic with figures. Mathematic-wise, Lynn's IQ would have rung the bell for genius. We all know men who are marvels with figures, but no great shucks in business decisions. Lynn was also a man of sound business judgment. And he was extremely lucky. 

One needs a lucky touch to make millions in Texas oil from a Kansas City base. The Danciger boys quit whisky jobbing in favor of oil perhaps forty years ago, but they went down in the oil country and were very much Texans when they cashed in for 42 million dollars four years ago. And now Jack Danciger pays $100,000 for a third interest In Prince 105 SAF, a 3-year-old Aberdeen Angus bull. But, generally, it can be said that while men with oil money occasionally move to Kansas City, the record of local venturing in oil has been more minus than plus. 

---------------------------

Before he was 30, Jimmy Lynn headed the Epperson Insurance underwriting concerns. It was not luck but the Lynn personality and capabilities that attracted the attention of U. S. Epperson. 

Lynn himself said his success story was not one that could be duplicated today. Timing was a factor. Ahead of present-day tax laws he was able to buy a large, highly profitable business and pay for it out of profits. But the deal called for a sizable equity down payment. A friend advanced the amount in cash. 

The friend at the needful moment was the late E. F. Swinney of the First National bank. The borrowing could not qualify is a bank loan. Swinney, watchful of a dollar though he was, advanced the money out of his own pocket. He, too, was paid back out of earnings from the expanding business. 

Probably no single incident in his career afforded Ed Swinney the satisfaction he got from his brief backing of Jimmy Lynn. Swinney, who held solvency to be a major virtue, often recounted that all payments came ahead of schedule. He once remarked to this reporter that Lynn, the young man he had lent helpful dollars, had passed him in wealth by two or three times. That was quite a few years ago, too. Swinney, incidentally, left an estate of 3 million dollars. 

----------------

Jimmy Lynn was an odd combination of the competent businessman and the philosopher who stressed closeness to universal forces. He felt he improved the quality of business letters by removing his shoes, inhibitors of foot respiration. The staff respected the keen mental alertness of the barefoot boss. 

Lynn assembled a large estate between sixty-third street and Meyer boulevard, west of Prospect avenue. Here he developed in the 20's a private 9-hole golf course. And there in the first hours of the young sun he brought himself close to nature. 

Clad only in loin cloth, the astute businessman rolled through exercises on the dewy lawn, or lay prone for long periods to draw within himself forces from the good earth. These first hours of the day were important to Lynn, so he habitually had late hours for his office. Once at the office his quick perceptions soon had him abreast of the day. 

This daybreak rendezvous with the rising sun was something Lynn was quite ready to discuss. Of course, he was happy for the ample privacy that attended the calisthenics. 

He could romp like a boy. Or he would stand on his head, safe by wooded grounds from observation. 

All of these practices for the nurture of body and soul were well before the publication of "Autobiography of a Yogi" in 1946 by Paramhansa Yogananda. The church which Yogananda founded, the Self Realization Fellowship, became a top interest with Lynn. On Yogananda's death in 1952 Lynn himself became president of the group as Rajasi Janakananda, a name said to mean "soul realization through wisdom." 

Lynn had become important to the self-realization movement centered in Los Angeles. Last spring he made a gift of more than a million dollars to the movement, signing over to the organization 22,000 shares of common stock in the Kansas City Southern railway. His will, filed for probate last week, makes provision of a second gift of approximately the same amount, to become available after Mrs. Lynn's death. 

---------------------------

Banker Swinney delighted in the short golf course. In fact when the aging banker had to forego golf, the course was abandoned. Lynn sensed the pleasure his older friends took in their relatively low scores. In most standard golf courses every change introduces fresh hazards, but in the Lynn course every change eased existing difficulties. 

It had been Mr. Swinney's ambition to shoot a 75 on his seventy-fifth birthday, the occasion of a noteworthy party on the Lynn estate in 1932. He did come in with a 76, quite happy and willing to overlook some concessions. 

Jimmy Lynn and his brother, Eugene M. Lynn, were among the better amateur golfers in the 20s. Eugene Lynn, in fact, was president of the Kansas City Golf association when on July 10, 1930 he and four other Kansas Citians met death in a plane crash at Aransas Pass, Tex., a tragic end to a fishing outing on Mustang Island. The son, now heading the Lynn insurance underwriting was a lad of 11 that sad afternoon, striving to comfort his bereaved mother. 

Mrs. James Lynn was herself a good golfer in the days of the private course. Her husband held the course record.

Friday, May 13, 1955

LEAVES A VAST ESTATE 
PERSONAL PROPERTY OF J. J. LYNN 
VALUED AT $1,641,762. 
Other Extensive Holdings of Insurance 
and Oil Operator Believed Worth 
Nearly 5 Million Dollars.
James J. Lynn, Kansas City insurance and oil operator who died February 20 at his farm home at Borrego Springs, Calif., left personal property valued at $1,6411,762.92 and Kansas City real estate appraised at $187,689. 

This appraisement under the jurisdiction of the probate court of Jackson County, completed today, does not include the extensive Lynn oil properties worth possibly 5 million dollars. There are ancillary administrations in Texas, California, Illinois Oklahoma and Kansas. 

Farm Property Sold.
The much admired valley farm property at Borrego Springs, a hundred miles northeast of San Diego, found a ready market and has been sold in the California administration for $356,000. 

Kansas City property consisted of a business property at 1729 McGee street and the extensive home estate south of Sixty-third street and west of Prospect avenue. 

The Jackson County appraisement, completed today by Richard H. Beeson, James E. Campbell and John A. Moore, totaled cash at $120,817.94, notes, accounts stock and bonds at $1,516,405.98 and other personal property at $4,539. 

The larger investments listed: 

2,500 shares Chicago Great Western Railway company $107,812.50 

500 shares W. S. Dickey Clay Manufacturing Company 9,625.00 

200 shares Kansas City Southern Railway 14,806.25 

315 shares Mercantile Bank and Trust company 11,655.00 

6,915 shares Maryland Electronics Manufacturing corporation 172,875.00 

26 shares Peoples Securities company 13,000.00 

300 shares Southland Paper Mills, Inc. 21,000.00 

46,179 shares Union National bank 1,015,938.00 

91,208 shares Western Exploration company 22,802.00 

Large Gift Made.
Of original heavy holdings in three fields, Mr. Lynn at his death retained only the large block of stock in the Union National bank. Last spring he gave a million dollars in Kansas City Southern stock to the Self Realization Fellowship, a religious organization on the Pacific coast based on Yoga principles. He himself as Rajasi Janakananda had been president of the Self Realization group. 

Ownership of the James J. Lynn insurance group, the U. S. Epperson Underwriting company, and the Universal Underwriters insurance company, passed late last summer to Eugene M. Lynn, Jr., his nephew and protege. 

The James J. Lynn will places virtually all the Lynn property in trust with the Union National bank for the benefit of his wife, Mrs. Freda J. Lynn, who is to receive the Income. 

May 20, 1959
 

AN INSURANCE BUILDING PLAN 
Lynn Group Proposes 3-Level 
Structure at Fifty-First and Oak. 
COST OVER 1 MILLION 
Site Will Be Purchased if Zoning Change Can Be Obtained. 
  



PROPOSED AS THE HEADQUARTERS OFFICE OF THE LYNN INSURANCE GROUP is this 3-level structure. A site on the east side of Oak south of Fifty-first street is to be secured if it can be rezoned from residential to business use. The project, representing an investment of more than 1 million dollars, would give the Lynn organization 55,000 square feet, including a small third level which would be used for executive offices and a conference room. Off-street parking would be provided for about 150 cars. Three large residences at 5101, 5117 and 5125 Oak would be razed to provide the office building site. J. F. Lauck Associates are the architects for the proposed building.

An office building representing an investment of more than 1 million dollars is contemplated by the Lynn Insurance group, which includes the U. S. Epperson Underwriting company, on an Oak street frontage south of Fifty-first street. 

Application for rezoning of about 445 feet of frontage on the east side of Oak is being submitted this afternoon by the insurance organization to the city board of zoning commissioners. 

Need Zoning Shift.
Three large residential properties which make up the proposed site are to be purchased chased by the Lynn group subject to a zoning change from residential to business use. 

If the application is approved, the Lynn group would erect a handsome, modern 3-level structure of approximately 55,000 square feet as its new home office location. The site would be extensively landscaped, with a curving drive off Oak to the main entrance and off-street parking facilities at the rear for about 150 cars. 

The tract has a depth of 300 feet. Sellers of the three property parcels, all improved with substantial dwellings, would be Mr. and Mrs. Sam Digiovanni 5101 Oak; Michael Berbiglia who holds title in the name of the South Side Investment company, 5117 Oak, and Mr. and Mrs. Bernard W. O'Donnell, 5125 Oak. 

Berbiglia and DiGiovanni are executives in retail liquor operations here. O'Donnell is president of the Midland Tie and Timber company. 

Late This Year.
If the zoning board acts favorably, the insurance organization hopes to begin its project late this year. A target date for occupancy would be early in January, 1961. 

Under the terms of agreement to purchase the three tracts, the sellers would have a maximum of six months before they vacated the dwellings. All three houses would be razed to make the site available for the project. 

In addition to the Epperson company, the Lynn Insurance group includes the Lumbermen's Underwriting Alliance, the Universal Underwriters, the Universal Underwriters Insurance company, Management Services, Inc., and the Lynn Underwriting company. 

President of the Lynn Insurance group, the parent entity, is E. M. Lynn, nephew of the late J. J. Lynn. 

Prior to his death February 20, 1955, J. J. Lynn was president of the group and widely known here and over the nation for his philanthropic work. He had been an official of the Kansas City park board. 

As a Memorial.
The proposed new building is envisaged by J. J. Lynn's associates and fellow executives in the insurance group as a memorial to the former president. 

The Lynn Insurance group was founded in Kansas City in 1905. It currently can be described as a group of companies serving the lumber and automotive industries in the United States and Canada for their fire and casualty insurance needs. 

Since its founding, the group has occupied home offices in the R. A. Long building at Tenth street and Grand avenue, last year renamed the City National Bank building following the purchase of the 14-story structure by the bank. 

The Lynn organization now has all of the 10th and 11th floors and most of the 12th floor in the building. One department employing 55 persons is housed in space in the Union National Bank building at Ninth and Walnut streets 

Would Double Space.
Both locations would be consolidated into the proposed new building, which would about double present space. 

In Kansas City, the Lynn group employs about 250 persons, and has a payroll of about 400 in its total United States and Canadian offices. 

The proposed new building site is about two blocks south of the Midwest Research Institute on Oak at Volker road. Other neighbors would be the American Academy for General Practice, Twin Oaks apartments, Old American Life Insurance company in a building now under construction, Barstow school Continental Oil company's regional office, and the Central Methodist church. 

Property adjacent to the site is owned by the University of Kansas City, itself the recipient of property and other endowments from the late U. S. Epperson, a founder of what has become the Lynn organization. 

In Over-all Plan.
Officials of the Lynn group visualize the proposed building as meshing architecturally with the broad civic center concept of the area, which includes K. C. U., the William Rockhill Nelson Gallery of Art and Atkins Museum, the research and medical facilities nearby, including Menorah hospital, and the Rockhurst College campus, plus other educational and business enterprises. 

Architects for the proposed building are J. F. Lauck Associates. Two main floor levels are planned, with the second level having ground access at the rear because the site slopes upward east of Oak. 

The west (main) facade would incorporate an aluminum grill, which would be decorative as well as providing a utility adjunct to air conditioning, in that it would have a louver effect on the afternoon sun. 

A small third floor level would be added for executive offices, a conference room and, perhaps, some service space. The building would have an elevator. 

Title to the property would be taken in the name of Management Services, Inc. All negotiations have been conducted for all parties by Ray F. Moseley & Co. Attorneys for the Lynn organization are Bellemere & Bellemere. 

March 8, 1966

A Kansas Citian's Benefaction Grows 

Haven for Meditation in Hollywood Hills 
  

LOS ANGELES--A hidden valley, imbued with an atmosphere of unreality, nestles in the Hollywood hills where they slope toward the sea. Silence reigns here; the quiet which existed before the first Europeans, the padres, trudged their tedious way toward the shores of the Pacific. 

Centered in this picturesque spot is a spring-fed lake, two acres in area, and garlanded by choice planting. On its sparkling surface glide huge swans in noiseless motion. Mirrored in the water is the image of four giant columns, joined together, and-crowned in the center with three great lotus buds. 

Those shining flowers, made of copper and covered with pure gold leaf, symbolize "the divine unfoldment, the opening of the bud of man's spiritual awakening into the full flower of self-realization." 

Symbols of Group

These are the emblems used by, the nonprofit, nonsectarian religious and educational organization known as Self-Realization Fellowship, whose members constructed this haven of beauty. 

The hallowed spot was often used as a place of meditation by James Jesse Lynn of Kansas City. In 1952 this wealthy citizen, builder of a business empire, became the revered president of Self-Realization Fellowship of America and of the related organization, the Yogoda Sat-Sanga of India. This twofold position was held by the Kansas Citian until February 20, 1955, when pneumonia caused his untimely death. 

The lake shrine in California which Lynn so greatly enjoyed continues to impress the casual visitor. On entering the gates, and coming upon this surprising scene at Pacific Palisades, within the city limits of Los Angeles, the visitor is both amazed and bewildered. At first glance the 12-acre shrine, located a scant mile from the ocean, at 17190 Sunset boulevard, appears as a mirage. 





Mirrored in the lake are the columns of the lotus archway. Atop them are giant lotus buds made of copper and covered with gold leaf, symbolizing "the divine unfoldment, the opening of the bud of man’s spiritual awakening into the full flower of self-realization."

A Winding Path

To investigate this unusual site, one follows a winding path often trod by Lynn. It borders the lake 1,000 feet in circumference. The fragrance of ginger blossoms perfumes the air. At intervals, the silence is broken by the soft calming sound of music. The tunes of semi-classics are piped through unseen speakers high in eucalyptus and pepper trees. The cadence is conducive to meditation. 

In this frame of mind strolling visitor comes upon the Court of Religions. Standing like sentinels are five monuments set in fieldstone bases, filled with colorful succulents. They represent the five principal religions and the brotherhood of man. 

To each of the five monoliths there is affixed an appropriate symbol: A cross for Christianity, a star of David for Judaism, a "wheel of the law" for Buddhism, a star and crescent for Islam, and the Sanskrit character for "aum" (the infinite) representing Hinduism. The monuments were erected with the hope that eventually statues of the five founders of the faiths would be placed thereon. 



The benefactor of the Self-Realization Fellowship is remembered in Kansas City by a plaque in the building of one of the insurance companies he headed. The late James J. Lynn gave more than 2 million dollars to the religious group which has headquarters in Los Angeles.

An Oriental Touch
Wandering through an oriental arbor one feels that cares of the world are left behind. Cascading over the lattice work are strands of bougainvillea, bright with blossoms. Adding to the beauty of the scene are large leaves of the Chinese rice-paper trees. Near the water's edge stand stalks of giant bamboo. 

Attention of the visitor is caught by the sight of a man-made island in the center of the lake; 10 tons of earth afloat on a steel framework. Created as a wild-bird refuge, the isle is planted with exotic tropicals such as bird-of-paradise flowers, papayas, golden bamboo and Abyssinian banana trees. 

Returning to the winding path one is led down a gentle slope to a secluded boat landing. From this vantage point, visitors delight in watching the beauty of a waterfall on a hillside across the lake. And just beyond, is a Mississippi houseboat. Constructed in the hills nearby it was moved on completion to its present location where it serves as an added attraction. 

Crowding the path near the shore are tropical fruit trees. These include mangoes, papayas, guavas, cherimoyas, figs, pepinos and the beautiful rose-apple tree. 

Standing alone is a specimen of historic interest; a young bo tree, unique in this country as the only authentic "descendant" of the highly venerated Bodhi tree under which Lord Buddha spent many weeks in meditation and attained spiritual illumination. 

Approaching the lotus archway, the visitor walks in a grassy area, a veritable out-of-door temple. Here in a setting of quiet beauty, reposes a magnificent 1,000-year-old Chinese sarcophagus, the Mahatma Gandhi World Peace memorial. 

Within the stone sarcophagus is a brass coffer inlaid with silver. It contains a part of Gandhi's ashes. They were obtained after cremation ceremonies had been held in India for that great leader who freed four hundred million persons by spiritual means without the firing of a single shot. 

His ashes were obtained Paramahansa Yogananda, the famous Hindu yogi, who founded the two religious organizations of which Lynn became president. 

Yogananda was born on January 5, 1893, in Gorakhpur, India, the son of a wealthy executive of the, Bengal-Nagpur railroad. In 1914 the famous yogi received his A. B. degree at the University of Calcutta. Six years later he came to America where phenomenal success attended his efforts to inspire men with a desire for God-realization. 

In hundreds of cities he assembled the largest yoga classes in the world, and personally initiated more than 100,000 students into yoga, teaching them that "the scientific techniques of meditation awaken the divine consciousness in man." 

Made Gift of Ashes
Into the possession of this Hindu yogi had come the ashes from Gandhi's cremation as a gift from one of his close friends, J. W. Nawle, editor of the Indian newspaper, Deenbandhu, at Poona. Nawle had secured the ashes just before they were to be spread upon the Ganges river. 

Yogananda felt a close friendship toward Mahatma Gandhi, since he had spent three days with the great man of peace during a stay in India in 1935. 

The sarcophagus in the lake shrine is flanked on either side by a marble statue of Kwan Yin, the goddess of mercy (the Chinese conception of God as the Divine Mother). 



The memory of Mahatma Gandhi is honored in an outdoor temple. A 1,000-year-old Chinese sarcophagus contains some of the ashes of the cremated body of the Indian leader.

On leaving the grassy area and wandering farther along the encircling path, one comes to a museum. On display are gems both cut and uncut, and fossil shells and bones picked up by S. R. F. disciples, in the mountains overlooking Malibu, near the Pacific palisades. In the museum one may see various art objects and antiques. Of outstanding interest is a German Bible, some 400 years old (a memorial edition dedicated to Martin Luther) one of six such volumes in existence. Here also are Roman coins dating from 200 B. C.
Gradually the entire collection is being supplemented by additional gifts. The museum is open to the public on weekends and holidays, noon to 5 p. m. Except for this building, the lake shrine is open daily from 10 a.m. to 5 p. m.; but not on Monday. 

Madonna and Child
Exit from the museum is made by a quaint circular stairway that leads to a shaded patio known as "the sunken gardens." Dedicated to the "mother aspect of God," there is enshrined amid tropical plantings, a cast limestone bust of the Madonna and Child. 

Among other exhibits in this area are a pair of giant clamshells, sometimes called "mantraps," being the deadly enemy of swimmers. The huge shells, weighing 150 pounds each, were brought from the South Pacific. Also displayed is a statue of a seated figure some four feet high. It is said to depict either Lord Buddha or the great Jain Saint Mahavira. The image is unusual in that it shows along its spine a serpent which to some symbolizes spiritual illumination. The seven heads of the serpent form a fanlike shelter over the top of the statue. 

Adherence to the ideals of Christianity is stressed in the lake shrine by a life-size statue of Christ in flowing robes. It was cast from a weather-resistant mixture of cement and limestone. Standing on a high eminence it dominates the scene. Illuminated at night, it appears as though elevated in mid-air. 

Own Other Property
Enjoyment of the lake shrine leads one to other religious locations established in California by Paramhansa Yogananda. Important among them is the S. R. F. international headquarters on Mt. Washington, near Pasadena, overlooking Los Angeles. 

These beautifully landscaped grounds and spacious buildings located at 3880 San Rafael avenue and acquired by the renowned Hindu leader in 1925 are now the hub of S. R. F. activities. 

Here lives Sri Daya Mata, a tall, imposing woman, in her early 50s who took an the responsibilities of the presidency of the two world-wide organizations at the death of Lynn. This unassuming lady who spent her youthful years in Salt Lake City, in a Mormon family, impresses all who meet her with the radiance of her spiritual attributes and the sincerity of her friendliness. 

In this yoga center on Mt. Washington, an estate covering 20 acres, there is a 60-room building which houses the women members of a monastic Self-Realization Fellowship. Monks of the S. R. F. reside in a large building constructed in 1958. The headquarters also serves as the administration center from which the teachings of Paramhansa Yogananda are distributed to a worldwide membership. 

His Books Spread Ideas 

A publishing house is part of the religious center where a well-equipped printing plant produces many of Yogananda's books. They teach the philosophy of concentration and meditation incorporating both oriental and occidental religious concepts.
Yoga exercises and the Yogoda system of physical development are explained as "supporting and nourishing man in his entirety as a physical, mental and spiritual being." The diet includes no meat, fish or fowl. 

Best known of Yogananda's books are: "Whispers From Eternity," "The Master Said," "Metaphysical Meditations," "Cosmic Chants" and the most widely read of all, "Autobiography of a, Yogi." This book, considered by some as a spiritual classic, is now in its eighth American edition. The famous volume has been translated and published abroad in French, German, Italian, Swedish, Spanish, Dutch, Greek, Icelandic, Arabic, Bengali and Japanese. Editions in Hindu and Portuguese are in preparation. 

All of the books, printed in English, were donated recently to the Kansas City Public library. 

During Yogananda's early years in America, he searched the coast of California for a suitable site for a seaside location. Many times he was drawn to a beautiful bluff in Encinitas. 

In 1935, he left for a visit to India and during his absence Lynn acquired the scenic property. The picturesque site, on a cliff by the ocean containing some 30 acres within the city limits of Encinitas, has a 700-foot frontage on U. S. 101, and more than 1,000 feet adjacent to the sea. On this spectacular tract of land Lynn built a hermitage of great beauty which he presented to the Hindu leader as a surprise home-coming gift. 

In the years to follow Lynn spent joyous hours watching the development of this site for spiritual purposes. To Lynn, a man of vision and means, it was a dream come true.

January 1, 1969
MRS. FREDA LYNN RITES
Funeral services for Mrs. Freda Lynn, 74 years old, wife of the late James J. Lynn, multi-millionaire insurance executive and philanthropist, will be at 12:30 o'clock Thursday at the Stine & McClure chapel. Burial will be in the Forest Hill Pantheon. 

Mrs. Lynn died yesterday at St. Mary's hospital. Mr. Lynn was owner and president of the Lynn Insurance group, until his death in 1955. 

Mrs. Lynn lived on a rolling, landscaped 61-acre estate at 1900 East Meyer boulevard, which was once considered as a site for the Metropolitan Junior College-Kansas City. The estate was purchased in 1966 by Research hospital and the Church of the Nazarene, removing it from consideration as a proposed site for the campus. The two institutions paid $1,437,000 for the tract. 

Mr. Lynn, who once gave a million dollars in railroad stock to the Self Realization Fellowship in Los Angeles, had a 9-acre private golf course on the estate. 

Mrs. Lynn leaves three nieces, Mrs. Freda Fray, 6235 Reinhardt drive, Fairway, Mrs. Frances Richardson, 8901 Mohawk lane, Leawood, and Mrs. Maude Reid, 2710 West Sixty-ninth, Mission Hills, and a nephew, Eugene M Lynn, jr., 5115 Oak street, president of the Lynn Insurance group. 

The pallbearers: H. E. Prather, John M. White, Fred Bellemere, jr., Alfred J. Cooper, Dean Swetnam and John Magers.

Thursday, March 6, 1969

WILL NAMES 39 IN 
$3,041,244 ESTATE 
Mrs. Freda J. Lynn Bequests 
to U. M. K. C., Catholic 
Groups, Employees
Four religious organizations, the University of Missouri-Kansas City, a niece, 23 friends and 10 employees share in the $3,041,244 estate of Mrs. Freda J. Lynn, widow of a Kansas City insurance executive. 

Documents filed in the Jackson County probate court show her will, dated June 30, 1965, leaves a total of $1,118,500 in individual bequests. These range up to $150,000 each for the niece and five friends, and up to $25,000 for two of 10 insurance company employees. 

Mrs. Lynn is the widow of James J. Lynn, a philanthropist who until his death in 1955 was owner and president of the Lynn insurance groups. Mrs. Lynn died December 31 at the age of 74. The home was at 1900 Meyer boulevard. 

Bequests of $5,000 each go to the Youth for Christ organization at 4515 Rainbow boulevard, Kansas City, Kansas, and the Church of the Nazarene, 6400 the Paseo. 

From the remainder, taxes and other estate costs are to be deducted and the assets left over then are to be divided equally, among: 

University of Missouri-Kansas City, as a memorial to her husband, the funds to he used for education of worthy students; Home of the Little Sisters of the Poor, and Benedictine Sisters of Perpetual Adoration, both of Kansas City. 

Fred Bellemere, jr., a lawyer, is named executor of the will.

